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Guy Haselmann, Head of Thought Leadership at MetLife Investment Management (MIM), recently 
sat down with Annette Bannister, Head of European Infrastructure and Project Finance, to 
discuss European Infrastructure. Annette examines the portfolio benefits of the asset class and its 
alignment to green goals and initiatives. 

Guy: Let’s start with the bottom line. What are the benefits and simple reasons why a global 
diversified portfolio should seek exposure to European Infrastructure investments? 

Annette: There are numerous reasons but let me offer 3 core tenets. First and foremost, we 
believe infrastructure is a very stable asset class due to the essentiality of the assets being 
financed. Infrastructure debt has historically provided attractive returns with downside protection 
via covenants and/or collateral backing. Private infrastructure debt offers diversification to a 
portfolio of public bonds. And we see projects are typically strongly aligned with environmental 
and social targets and goals. 
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Guy: I sense that you could have provided a longer list of infrastructure attributes. What else 
should a potential investor know? 

Annette: Infrastructure is indeed a unique space and one which requires experience and expertise. 
For instance, there are high barriers to entry, but there is often direct or indirect government 
support which has its advantages. In my view, it is the stability of the asset class that has led to 
the low historical loss rates. For all these reasons, I firmly believe infrastructure debt can bring 
meaningful benefits to a diversified portfolio. 

Guy: Infrastructure and project finance encompass a wide breadth of projects, sectors, and 
areas. What are some of those areas that you might be involved in or are looking at? 

Annette: Yes, we will look at wide range of areas including utility networks, transportation, social, 
digital, and renewables. 

Guy: I suspect that each of those area have their own sub-sectors? Upgrading and modernizing 
transportation and power infrastructure, such as roads, bridges, rail, utilities, and ports seems 
like a never-ending process. But areas like digital and renewables are relatively new and quickly 
changing as disruptive technologies improve. What are some of the sub-sectors within “digital”? 

Annette: Digital infrastructure, no doubt, involves newer technologies and are things that 
interconnect physical and virtual technologies. They often involve data or information capabilities 
that allow companies, governments, cities, and countries to maintain a thriving economy and modern 
quality of life. Some examples of what I am talking about are fiber broadband and long-distance 
fiber-optic cables, mobile telecommunication towers, and data centers. So yes, the sub-sectors 
themselves are extensive. 
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I had also mentioned “social” infrastructure. This also is a wide-ranging area. To me, I consider it 
any project that plays an important role in the development and improvement of a society’s quality 
of life. It is often a project that most people would agree modernizes or improves the amenities of 
their community, such as, modern hospitals and schools or proactive protection against flooding, 
wastewater, or wildfires. 

For a more specific example, we could look at the UK Social Housing bond market where a 
government survey noted £117 billion in financing facilities at end of 20211 with another £41 billion 
needed over the next 5 years. The bonds have attractive cash flows with maturities at issuance 
of 25-30 years and issuers typically rated single A.2 There is continued strong demand for these 
projects due to high quality buildings and affordability of the units, and due to ESG-related aspects 
investors may expect to receive an asset with a positive impact. 

Guy: I can see why most people and governments would support many of these projects. 
Let’s get back to investors for a minute. We are in a challenging economic backdrop with 
rising interests that could bring about an uptick in credit market defaults. Is this a bad time to 
consider EU and UK infrastructure? 

Annette: Markets and investments always have challenges and changing risks. This is why a 
diversified portfolio is likely to perform best through market cycles. Historically, infrastructure 
debt has shown resilience during periods of economic cyclical slowdown which is partially due to 
the embedded protections mentioned earlier and due to inelastic demand of the underlying asset. 
In other words, things like water, heat, electricity, schools, hospitals, and transportation services 
are always in demand, and in many cases the types of assets that we finance are not exposed to 
volume risk. 

Guy: Given the steady stream of cash flows, does inflation hurt the value of the underlying asset? 

Annette: I believe your question is asking whether credit quality erodes as inflation rises. 
Infrastructure-based businesses and projects often have contracted pricing mechanisms linked 
to inflation. And since the asset has a long life and stable demand, the ability to forecast or hedge 
input costs is relatively strong. 

Guy: Earlier you mentioned renewables as an area of focus. There is certainly a powerful trend 
afoot for energy transition and decarbonization. Global extreme weather events seem to be 
occurring more frequently which might have contributed to more aggressive Paris Accord 
initiatives. Even in the United States (US) where they have been behind the EU, there has been 
an increased focus. The “Inflation Reduction Act” of 2022 and “The Infrastructure investment 
and Jobs Act” of 2021 have earmarked trillions of dollars for infrastructure and energy 
transition funding and provided billions in tax credits for businesses to direct even more capital. 
As part of the “Build Back Better” plan 2 years ago, the UK government announced £100bn in 
infrastructure spending. I assume you would agree that this trend is powerful and offers a great 
deal of support for infrastructure investments. 

Annette: Absolutely. It is a trend that should not be underestimated and could help to provide 
resilience that directly benefit investors. The entire global infrastructure eco-system is receiving 
wide-spread support from governments across the world. Energy transition alone provides 
enormous and varying opportunities for investment such as wind, solar, batteries, electric vehicles, 
hydro, and hydrogen. There are many nuances of each and many ways to diversify portfolios. We 
believe there are many highly attractive relative value opportunities whether in energy transition, 
digital, social, or other categories. As you mentioned, the link between infrastructure debt and 
decarbonization is a mighty powerful trend that we believe will continue for many years to come. 
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Guy: How does an investor find success in infrastructure debt given all the complexities, 
nuances, and choices? 

Annette: We believe investors need to partner with the right investment manager. The investment 
manager team needs to be highly experienced and tenured. They need to have boots on the 
ground, a vast network to source opportunities and the skillset to conduct deep fundamental 
research. MIM has been financing European Infrastructure Deals for over 10 years, and we are able 
to leverage to our advantage the broader resources of the 150-year history of MetLife, our parent 
company. We also focus on the key characteristics that make for a strong debt instrument: namely, 
credit, structure, and pricing. We allow our clients to operate of separately managed accounts and 
offer solutions customized for their portfolios. This philosophic approach has been the key to our 
long success and our way of seeking to provide long-term outperformance with minimal losses. 

Guy Haselmann 
Head of Thought Leadership 
MetLife Investment Management 

Annette Bannister 
Head of European Infrastructure and Project Finance 
MetLife Investment Management 
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Disclaimer 

This material is intended solely for Institutional Investors, Qualified Investors and Professional Investors. This analysis is not intended for 
distribution with Retail Investors. 

This document has been prepared by MetLife Investment Management (“MIM”)1 solely for informational purposes and does not constitute 
a recommendation regarding any investments or the provision of any investment advice, or constitute or form part of any advertisement 
of, offer for sale or subscription of, solicitation or invitation of any offer or recommendation to purchase or subscribe for any securities or 
investment advisory services. The views expressed herein are solely those of MIM and do not necessarily reflect, nor are they necessarily 
consistent with, the views held by, or the forecasts utilized by, the entities within the MetLife enterprise that provide insurance products, 
annuities and employee benefit programs. The information and opinions presented or contained in this document are provided as of 
the date it was written. It should be understood that subsequent developments may materially affect the information contained in this 
document, which none of MIM, its affiliates, advisors or representatives are under an obligation to update, revise or affirm. It is not MIM’s 
intention to provide, and you may not rely on this document as providing, a recommendation with respect to any particular investment 
strategy or investment. Affiliates of MIM may perform services for, solicit business from, hold long or short positions in, or otherwise 
be interested in the investments (including derivatives) of any company mentioned herein. This document may contain forward-looking 
statements, as well as predictions, projections and forecasts of the economy or economic trends of the markets, which are not necessarily 
indicative of the future. Any or all forward-looking statements, as well as those included in any other material discussed at the presentation, 
may turn out to be wrong. 

All investments involve risks including the potential for loss of principle and past performance does not guarantee similar future results. 

In the U.S. this document is communicated by MetLife Investment Management, LLC (MIM, LLC), a U.S. Securities Exchange 
Commission registered investment adviser. MIM, LLC is a subsidiary of MetLife, Inc. and part of MetLife Investment Management. 
Registration with the SEC does not imply a certain level of skill or that the SEC has endorsed the investment advisor. 

This document is being distributed by MetLife Investment Management Limited (“MIML”), authorised and regulated by the UK Financial 
Conduct Authority (FCA reference number 623761), registered address 1 Angel Lane, 8th Floor, London, EC4R 3AB, United Kingdom. This 
document is approved by MIML as a financial promotion for distribution in the UK. This document is only intended for, and may only be 
distributed to, investors in the UK and EEA who qualify as a “professional client” as defined under the Markets in Financial Instruments 
Directive (2014/65/EU), as implemented in the relevant EEA jurisdiction, and the retained EU law version of the same in the UK. 

For investors in the Middle East: This document is directed at and intended for institutional investors (as such term is defined in the 
various jurisdictions) only. The recipient of this document acknowledges that (1) no regulator or governmental authority in the Gulf 
Cooperation Council (“GCC”) or the Middle East has reviewed or approved this document or the substance contained within it, (2) this 
document is not for general circulation in the GCC or the Middle East and is provided on a confidential basis to the addressee only, (3) 
MetLife Investment Management is not licensed or regulated by any regulatory or governmental authority in the Middle East or the GCC, 
and (4) this document does not constitute or form part of any investment advice or solicitation of investment products in the GCC or 
Middle East or in any jurisdiction in which the provision of investment advice or any solicitation would be unlawful under the securities 
laws of such jurisdiction (and this document is therefore not construed as such). 

For investors in Japan: This document is being distributed by MetLife Asset Management Corp. (Japan) (“MAM”), 1-3 Kioicho, Chiyoda-
ku, Tokyo 102-0094, Tokyo Garden Terrace KioiCho Kioi Tower 25F, a registered Financial Instruments Business Operator (“FIBO”) under 
the registration entry Director General of the Kanto Local Finance Bureau (FIBO) No. 2414. 

For Investors in Hong Kong S.A.R.: This document is being issued by MetLife Investments Asia Limited (“MIAL”), a part of MIM, and it 
has not been reviewed by the Securities and Futures Commission of Hong Kong (“SFC”). MIAL is licensed by the Securities and Futures 
Commission for Type 1 (dealing in securities), Type 4 (advising on securities) and Type 9 (asset management) regulated activities. 

For investors in Australia: This information is distributed by MIM LLC and is intended for “wholesale clients” as defined in section 761G of 
the Corporations Act 2001 (Cth) (the Act). MIM LLC exempt from the requirement to hold an Australian financial services license under the 
Act in respect of the financial services it provides to Australian clients. MIM LLC is regulated by the SEC under US law, which is different 
from Australian law. 

MIMEL: For investors in the EEA, this document is being distributed by MetLife Investment Management Europe Limited (“MIMEL”), 
authorised and regulated by the Central Bank of Ireland (registered number: C451684), registered address 20 on Hatch, Lower Hatch 
Street, Dublin 2, Ireland. This document is approved by MIMEL as marketing communications for the purposes of the EU Directive 
2014/65/EU on markets in financial instruments (“MiFID II”). Where MIMEL does not have an applicable cross-border licence, this 
document is only intended for, and may only be distributed on request to, investors in the EEA who qualify as a “professional client” 
as defined under MiFID II, as implemented in the relevant EEA jurisdiction. The investment strategies described herein are directly 
managed by delegate investment manager affiliates of MIMEL. Unless otherwise stated, none of the authors of this article, interviewees 
or referenced individuals are directly contracted with MIMEL or are regulated in Ireland. Unless otherwise stated, any industry awards 
referenced herein relate to the awards of affiliates of MIMEL and not to awards of MIMEL. 
1 MetLife Investment Management (“MIM”) is MetLife, Inc.’s institutional management business and the marketing name for subsidiaries of 

MetLife that provide investment management services to MetLife’s general account, separate accounts and/ or unaffiliated/third party 
investors, including: Metropolitan Life Insurance Company, MetLife Investment Management, LLC, MetLife Investment Management 
Limited, MetLife Investments Limited, MetLife Investments Asia Limited, MetLife Latin America Asesorias e Inversiones Limitada, 
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